
US 20060167710A1 

(12) Patent Application Publication (10) Pub. No.: US 2006/0167710 A1 
(19) United States 

King et al. (43) Pub. Date: Jul. 27, 2006 

(54) METHOD AND SYSTEM FOR REGISTERING 
POTENTIAL ACQUIRERS OF ASSETS THAT 
ARE NOT CURRENTLY ON THE MARKET 

(76) Inventors: Martin T. King, Vashon Island, WA 
(US); Henry Happel, Seattle, WA (US); 
Jerry Gnuschke, Woodinville, WA 
(US); James Q. Sta?ord-Fraser, 
Cambridge (GB) 

Correspondence Address: 
PERKINS COIE LLP 
PATENT-SEA 
P.O. BOX 1247 
SEATTLE, WA 98111-1247 (US) 

(21) Appl. No.: 11/113,364 

(22) Filed: Apr. 22, 2005 

920 

user l 

920 

user N 

communications 
link 

930 

data 
source 1 

930 

data 
source M 

Related US. Application Data 

(60) Provisional application No. 60/647,353, ?led on Jan. 
25, 2005. 

Publication Classi?cation 

(51) Int. Cl. 
G06Q 99/00 (2006.01) 

(52) US. Cl. ................................................................ .. 705/1 

(57) ABSTRACT 

A register interest system receives from a potential acquirer 
of assets an indication that the potential acquirer is interested 
in acquiring rights in a speci?c asset that is not currently on 
the market. The register interest system stores indications 
that the potential acquirers are interested in speci?c assets. 
When a noti?cation criterion has been satis?ed, then the 
register interest system noti?es the oWner of the speci?c 
asset that one or more potential acquirers are interested in 
acquiring rights to that asset. The oWner and a potential 
acquirer can then negotiate the purchase of the rights. 
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METHOD AND SYSTEM FOR REGISTERING 
POTENTIAL ACQUIRERS OF ASSETS THAT ARE 

NOT CURRENTLY ON THE MARKET 

CROSS-REFERENCE TO RELATED 

APPLICATION(S) 
[0001] This application claims the bene?t of US. Provi 
sional Application No. 60/647,353 ?led on Jan. 25, 2005, 
entitled “SYSTEM AND METHOD FOR PREMARKET 
ING HIGH VALUE ASSETS,” Which is hereby incorpo 
rated by reference. 

TECHNICAL FIELD 

[0002] The described technology relates generally to com 
puter systems for facilitating the sale of assets. 

BACKGROUND 

[0003] Currently, assets such as residential real estate 
properties are typically sold from a seller to a buyer Who are 
each represented by their oWn real estate agents. When a 
seller Wants to sell their house, the seller elicits the services 
of a sellers’ agent Who markets the house and assists in the 
pricing of the house and in the negotiating of ?nal purchase 
price. To market a house, the sellers’ agent may list the 
house using a multiple listing service (“MLS”) that adver 
tises the house to other real estate agents. A buyer Who is 
interested in buying a house elicits the services of a buyers’ 
agent Who helps the buyer locate a house of interest and 
assists in the negotiating of the ?nal purchase price. The 
buyers’ agent shoWs the buyer the current inventory of 
houses that are for sale that may be of interest to the buyer. 
Assuming that a house of interest is currently for sale, then 
the buyer and the seller of the house negotiate a purchase 
price With the help of their agents. Upon completion of the 
sale, the seller may pay the sellers’ agent a percentage of the 
purchase price as a commission. The sellers’ agent may then 
share the commission With the buyers’ agent. 

[0004] Assets other than residential real estate may be sold 
using different marketing models. For example, ?ne art (e.g., 
a master’s painting) may be sold at an auction conducted by 
an auction house. When the oWner of the art Wants to sell, 
the oWner elicits the services of an auction house to advertise 
and conduct the auction for the art. The auction house may 
provide an appraisal for the art, contact potential buyers of 
the art, advertise the auction, conduct the auction, and 
coordinate the transfer of oWnership from the seller to the 
Winning bidder at the auction. The auction house may take 
as its fee a percentage of the Winning bid price. 

[0005] When a potential buyer is unable to locate an asset 
in Which the potential buyer is interested, the potential buyer 
may advertise their interest in an asset With certain charac 
teristics. For example, When a potential buyer Wants to buy 
a certain type of antique automobile, that buyer may place 
a “Want advertisement” in an antique automobile magaZine. 
The advertisement may include a description of the auto 
mobile that is Wanted, and the price that the potential buyer 
is Willing to pay. An oWner of an automobile that matches 
the description Who is interested in selling can contact the 
potential buyer and negotiate the sale of the automobile. 
Although Want advertisements can be effective for assets 
that can be described in a fairly objective Way (e.g., a 1965 
Mustang convertible like neW), they are not as effective for 

Jul. 27, 2006 

assets that may have a fairly subjective component to their 
description (e.g., three-bedroom house With a nice vieW in a 
nice neighborhood). 

[0006] The current models such as those described above 
for selling assets have various limitations. For example, a 
potential buyer of a house is typically limited to those houses 
that are currently being offered for sale. If none of the houses 
satisfy What the potential buyer is looking for in a house, 
then the potential buyer may buy a house that does not 
satisfy their needs or may become frustrated and simply not 
buy a house. It is very common, hoWever, for people to 
notice and make mental note of houses they see Which they 
Would be interested in buying if available for sale. The 
knoWledge that a person is interested in buying a house has 
economic value to the person and to the oWner, Which is 
currently not being captured. As another example, a poten 
tial buyer of ?ne art may not be able to buy art of interest that 
is currently on the market, even though the oWner Would sell 
the art if the oWner kneW there Was signi?cant interest by 
potential buyers. It Would be desirable to have a model for 
selling assets that Would overcome these and other limita 
tions and capture the economic value for the knoWledge that 
people are interested in buying an asset that is not currently 
for sale. 

SUMMARY 

[0007] A register interest system receives from a potential 
acquirer of assets an indication that the potential acquirer is 
interested in acquiring rights in a speci?c asset that is not 
currently on the market. The register interest system stores 
indications that the potential acquirers are interested in 
speci?c assets. When a noti?cation criterion has been sat 
is?ed, then the register interest system noti?es the oWner of 
the speci?c asset that one or more potential acquirers are 
interested in acquiring rights to that asset. The oWner and a 
potential acquirer can then negotiate the purchase of the 
rights. 

BRIEF DESCRIPTION OF THE DRAWINGS 

[0008] FIG. 1 is a display page that alloWs a potential 
buyer to select various options of the register interest system 
in one embodiment. 

[0009] FIG. 2 is a display page that alloWs a potential 
buyer to identify a house of interest in one embodiment. 

[0010] FIG. 3 is a display page that alloWs the potential 
buyer to register their interest in a house in one embodiment. 

[0011] FIG. 4 is a display page that alloWs a potential 
buyer to vieW the list of houses in Which the potential buyer 
has registered an interest in one embodiment. 

[0012] FIG. 5 is a display page that alloWs a potential 
buyer to vieW more detailed information about a house in 
Which the potential buyer has registered an interest in one 
embodiment. 

[0013] FIG. 6 is a display page that illustrates an elec 
tronic mail message sent to an oWner of a house in Which one 
or more potential buyers have registered an interest in one 
embodiment. 

[0014] FIG. 7 is a display page that alloWs an oWner to 
register their house With the register interest system in one 
embodiment. 
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[0015] FIG. 8 is a display page provided to an owner 
When the owner visits the register interest system after being 
noti?ed of potential buyers’ interest in one embodiment. 

[0016] FIG. 9 is a block diagram that illustrates compo 
nents of the register interest system in one embodiment. 

[0017] FIG. 10 is a How diagram that illustrates a com 
ponent that alloWs an interest in a house to be registered via 
telephone in one embodiment. 

[0018] FIG. 11 is a How diagram that illustrates a com 
ponent that identi?es comparable houses in one embodi 
ment. 

[0019] FIG. 12 is a How diagram that illustrates a com 
ponent that identi?es top houses in an area. 

[0020] FIG. 13 is a How diagram that illustrates a com 
ponent that noti?es a potential buyer When a house in Which 
they have registered an interest becomes available for sale in 
one embodiment. 

[0021] FIG. 14 is a How diagram that illustrates a com 
ponent that rates potential buyers in one embodiment. 

[0022] FIG. 15 illustrates a display page that alloWs a 
potential buyer to select a region and vieW information about 
the homes in that region. 

[0023] FIG. 16 is a block diagram of one embodiment of 
a system for implementing the register interest system. 

DETAILED DESCRIPTION 

[0024] A method and system for registering potential 
acquirers Who are interested in acquiring rights in assets that 
are not currently on the market is provided. In one embodi 
ment, a register interest service provides a register interest 
system that receives from a potential acquirer of assets an 
indication that the potential acquirer is interested in acquir 
ing rights in a speci?c asset that is not currently on the 
market. For example, if the asset is a house, then a potential 
buyer may register their interest in a speci?c house (e.g., at 
123 Main St.) that is not currently being offered for sale. The 
register interest system stores indications that the potential 
acquirers are interested in speci?c assets. For example, the 
register interest system may store a mapping from a house 
address to the names of the potential buyers that are inter 
ested in the house at that address. When a noti?cation 
criterion has been satis?ed, then the register interest system 
noti?es the oWner of the speci?c asset that one or more 
potential acquirers are interested in buying rights to that 
asset. For example, When a certain number of potential 
buyers have registered an interest in a certain house, then the 
register interest system may send a noti?cation to or direct 
that a noti?cation be sent to the oWner indicating that 
potential buyers have expressed an interest in buying the 
house. If the potential acquirers and the oWners of assets 
agree to terms of the register interest service, then the 
register interest system directs that the oWner and potential 
acquirers be put in contact. The terms may be that a potential 
acquirer, an actual acquirer, or the oWner may pay a fee (e.g., 
a percentage of the acquisition price) to the register interest 
service. In this Way, potential acquirers of a speci?c asset not 
need Wait until the asset is put on the market to express their 
interest, and oWners of assets that are not currently on the 
market can be noti?ed of potential acquirers. One skilled in 
the art Will appreciate that the register interest system can be 

Jul. 27, 2006 

used to register an interest in various types of assets such as 
?ne art, antiques, yachts, cars, horses, shoW dogs, commer 
cial and residential real estate, and so on. 

[0025] In one embodiment, the register interest system is 
used to generate interest in a transaction betWeen a potential 
buyer and the oWner of real estate property that is not 
currently for sale. The register interest system provides a 
Web site through Which potential buyers of real estate 
property can register their interest in a speci?c real estate 
property (e.g., house) that is not currently for sale. The 
register interest system may provide a Web page for regis 
tering an interest in real estate property. The register interest 
system may alloW a potential buyer to identify a house by its 
street address, by selecting the lot on Which the house 
resides from a map, and so on. The register interest system 
maintains a mapping of the houses to the potential buyers 
that have registered an interest in those houses. The register 
interest system may also collect information from the poten 
tial buyers so that it can assess Whether a potential buyer has 
the ?nancial capability to buy the house. This assessment 
may be similar to the prequali?cation of potential buyers 
performed by lending institutions When a potential buyer 
?rst starts to look for a house. The register interest system 
may require a potential buyer to agree to registration terms 
before their interest is registered. For example, the register 
interest service may require a potential buyer to pay a certain 
fee such as a ?xed fee at the time of registration or a 
percentage of the purchase price of the house, Which may be 
taken out of the buyers’ agent’s commission. The register 
interest system may periodically (or When the oWner is about 
to be noti?ed of the interest) prompt a potential buyer to 
con?rm their continued interest in a house to ensure that 
their interest is current. Such con?rmation may require the 
potential buyer to pay a continued interest fee to ensure their 
continued interest. When a su?icient interest in a house has 
been registered, then the register interest system noti?es the 
oWner of the house that potential buyers have registered an 
interest in the house. For example, the register interest 
system may notify the oWner When a certain number of 
potential buyers have registered an interest, When a potential 
buyer has had an interest registered in the house for a certain 
period, When a comparable house in the same neighborhood 
is placed on the market or sold, and so on. The register 
interest system may notify the oWner electronically (e.g., 
assuming that the electronic mail address of the oWner is 
available), may direct that a telephone call be placed to the 
oWner, may direct that a letter be sent to the oWner, and so 
on. The noti?cation may indicate the number of potential 
buyers that have registered an interest along With an indi 
cation of Whether it is knoWn that the potential buyers have 
the ?nancial capability to buy the house. An oWner Who 
Would not be interested in selling their house if approached 
by a single potential buyer might be Willing to sell their 
house upon learning that there are many potential buyers. 
The register interest system may require that the oWner 
agree to terms of the register interest service before the 
oWner is provided any details concerning the registered 
interest in their house. For example, the registered interest 
service may require the oWner to pay a fee at the time of 
noti?cation of the number of or names and contact infor 
mation of the potential buyers Who have registered an 
interest in the oWner’s house. As another example, the 
register interest service may require the oWner to pay a 
certain percentage of the actual purchase price of the house 
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When it is sold to one of the potential buyers identi?ed to the 
owner by the register interest system Which may be taken out 
of the buyer’s agent commission or Which may be paid by 
the seller or buyer When no agent is involved in the sale (i.e., 
contingent fees). When the oWner agrees to the terms, then 
the register interest system identi?es one of more of the 
potential buyers to the oWner. The oWner and the potential 
buyer can then negotiate the sale of the house. 

[0026] In one embodiment, an oWner upon receiving noti 
?cation that potential buyers are interested in buying the 
oWner’s house may register With the register interest service. 
During the registration process, the oWner may indicate a 
price for Which the oWner Would be Willing to sell their 
house. The register interest system can then notify the 
potential buyers Who have a registered interest in the house 
of the price. A potential buyer could then indicate that they 
are Willing to start negotiating the sale of the house With 
knowledge of the oWner’s price. 

[0027] In one embodiment, the register interest system 
may provide the contact information of potential buyers to 
an oWner based on a buyer preference criterion. For 
example, as an incentive for potential buyers to register their 
interest in houses, the register interest service may have a 
policy that the ?rst potential buyer to register an interest in 
the house Will be identi?ed to the oWner before any other 
potential buyers are identi?ed. The register interest system 
may provide a WindoW of opportunity (e.g., seven days) for 
the potential buyer and oWner to agree to terms of the sale 
of the house. If the potential buyer and the oWner do not 
agree to terms of the sale of the house Within that WindoW, 
then the register interest system can put the oWner in contact 
With the other potential buyers. The register interest system 
may also base potential buyer preferences on a preference 
fee paid by a potential buyer. Only potential buyers Who are 
truly interested in buying a house might be Willing to pay the 
preference fee to receive the bene?t of the preference. The 
register interest service may also provide additional infor 
mation about the potential buyers to the oWner With permis 
sion of the potential buyers. For example, the register 
interest system may identify the employer of the potential 
buyer, indicate Whether an offer by the potential buyer Would 
be contingent on the sale of the potential buyer’s house, and 
so on. 

[0028] In one embodiment, the register interest system 
may use the registered interest in houses to identify top 
houses in a neighborhood and to predict a purchase price for 
a house. Potential buyers may typically register an interest 
in houses that they ?nd desirable (e.g., because of location, 
street appeal, number of rooms, and anticipated purchase 
price). Thus, houses in Which a large number of potential 
buyers have registered an interest may be more likely 
desirable to potential buyers. The register interest system 
can use this registration information to identify the most 
desirable houses in a neighborhood, the most desirable 
neighborhoods in a city, and so on. In addition, the register 
interest system may use the registered interest in predicting 
an actual purchase price for house. The register interest 
system may assume that a house in Which many potential 
buyers are interested may command a higher purchase price 
than if no potential buyers register an interest. 

[0029] In one embodiment, the register interest system 
may use the registered interest information to help identify 
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comparable houses. A potential buyer Who has registered an 
interest in a house may also Want to register an interest in 
comparable houses. A traditional technique for determining 
comparable houses might factor in lot siZe, number of 
rooms, age of house, location, vieW, and so on. Such factors 
are, hoWever, generally objective. A potential buyer Who 
registers interests in multiple houses may do so because the 
potential buyer believes that the houses are in some Way 
comparable (e.g., similar street appeal or loWest-priced 
house in a neighborhood). Thus, When a potential buyer 
registers an interest in the house, the register interest system 
may identify the other potential buyers Who registered an 
interest in that house and indicate that the other houses in 
Which the potential buyers registered an interest may be 
comparable. For example, the register interest system may 
notify a potential buyer that “others Who registered an 
interest in this house also registered an interest in the 
folloWing houses:.” The register interest system may use a 
combination of traditional techniques and the registered 
interest information to determine comparable houses that 
may provide a more accurate assessment of truly compa 
rable houses. For example, if a potential buyer has registered 
an interest in a six-bedroom house, but the registered interest 
information indicates that a seven-bedroom, a ?ve-bedroom, 
and a tWo-bedroom house may be comparable, then the 
register interest system may disregard the tWo-bedroom 
house because it is outside the traditional technique for 
determining comparable houses. Similarly, the register inter 
est system may indicate that the seven-bedroom house is 
more comparable than the ?ve-bedroom house based on the 
registered interest information. The register interest system 
may provide a score indicating hoW comparable a house 
may be and rank the houses based on their scores. 

[0030] In one embodiment, the register interest system 
might use the registered interest information to identify 
comparable houses that are currently for sale and notify the 
potential buyer of such houses for a fee. The register interest 
system may use a combination of traditional techniques and 
the registered interest information to determine comparable 
houses that may provide a more accurate assessment of truly 
comparable houses. For example, the registered interest 
system may look at historical registered interest information 
for the house that is for sale to identify the potential buyers 
Who registered an interest in the house and then identify the 
other houses that those potential buyers also registered an 
interest. 

[0031] In one embodiment, the register interest system 
may make some information on the registration of houses 
publicly available. The system could compile and publish 
information on the number of potential buyers Who had 
registered interest in any particular house over time as an 
indication of the marketability of the house. This indirect 
information on marketability might in?uence the behavior of 
both potential buyers and the oWners. 

[0032] FIG. 1 is a display page that alloWs a potential 
buyer to select various options of the register interest system 
in one embodiment. A display page 100 is presented to a 
potential buyer Who has an account With the register interest 
service. An account may be established by the potential 
buyer providing information such as their electronic mail 
address, postal address, name, telephone number, ?nancial 
information, and so on. The register interest system may 
provide a user identi?er and passWord so that the potential 














